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’lanning for the

How we helped a newly single parent gain confidence about her future

during a time of change

The challenge

Our team was introduced to a 44-year-old woman with
two young children. She had recently become a single
parent, and she wasn't sure that she had enough money
to maintain her lifestyle. Historically, her spouse had
handled the majority of the finances and family planning.
Her top priorities were to build an understanding of her
financial picture, fund her children’s education and take
care of her aging parents.

The strategy

At Evolution Wealth Partners, we have deep experience
working with, and advocating for, our clients as they go
through transitional life events. We leverage experts across
UBS, and work alongside our clients’ legal advisors and
accountants to develop a thoughtful plan for the future.

As we began the relationship, we sought to understand
her biggest concerns. She expressed anxiety about her
personal transition, as well as the new responsibility of
taking over her family’s financial well-being. Once we
understood her priorities, we closely reviewed her full

financial picture, including assets, debts, cash flow needs
and goals. This discovery exercise alone began to give her
greater confidence in her financial future.

From there, we put together a comprehensive financial
plan, which provided a visualization of her cash flows.

It confirmed that she could maintain her lifestyle and
pursue all her financial goals, giving her the clarity and
confidence to move forward. Best of all, she found that she
could have excess funds to take care of those around her.

Our investment specialists built a diversified portfolio
designed to accomplish her goals, comprised of three
portfolios. As part of the UBS Wealth Way, we leverage
Liquidity. Longevity. Legacy. strategies to help you
pursue what matters most. The Liquidity portfolio was
designed to meet her spending needs for the next four
years. The Longevity portfolio was income-oriented

in order to generate cash flow throughout her lifetime.
The Legacy portfolio represented all funds she earmarked
for her children, and was therefore oriented toward
long-term growth.

With the confidence that her own needs were met,

we worked alongside her estate planning attorney and
tax advisor to create her Legacy strategy. The resulting
structure included 529 savings plans to fund education
costs and irrevocable trusts to provide a financial safety
net for early adulthood. Careful consideration was given
to the trust structure and assets used to fund each trust.
She was relieved to know that she could help ensure
the longer-term security of her children and potential
grandchildren.

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and our Financial Advisors can
use to assist clients in exploring and pursuing their wealth management needs and goals over different timeframes. This approach is not a promise
or guarantee that wealth, or any financial results, can or will be achieved. All investments involve the risk of loss, including the risk of loss of the
entire investment. Time frames may vary. Strategies are subject to individual client goals, objectives and suitability. This approach is not a promise or

guarantee that wealth, or any financial results, can or will be achieved.
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Evolution Wealth Partners Additionally, to help her aging parents, we suggested the purchase of long-
term care insurance. By using annual exclusion gifts to pay the premiums, this

UBS Financial Services Inc. . )
was a tax-effective strategy to help ensure her parents would be cared for if

555 California Street

Suite 3200 their health deteriorated.

San Francisco, CA 94104

415-963-5288 By taking the time to fully understand our client’s goals and concerns, we were
able to provide her clarity and comfort during a period of transition. As a result

advisors.ubs.com/evolution of our ongoing partnership, or client feels empowered and confident to live

the life she wants while taking care of her loved ones.

The case study presented, based on actual client experiences as told by our Financial Advisors, is provided as an illustration and may not be
representative of the experience of other clients. There is no guarantee of the future success of any of the strategies discussed.

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal
counsel and/or your accountant or tax professional regarding the legal or tax implications of a particular suggestion, strategy or investment, including
any estate planning strategies, before you invest or implement.

529 plans are sold with program descriptions that contain details of the risks, fees and charges associated with the particular
investment, which you should read carefully before investing. Even though individuals are not required to invest in their in-state plan, some
states do provide tax or other advantages exclusively to residents who invest in their own state's plan. For example, many states offer a state income
tax deduction for contributions and/or state income tax exemption for qualified withdrawals. States may impose state tax liability on withdrawals
and/or earnings from out-of-state 529 plans. In addition, some states offer prepaid tuition plans. Investors should be aware that the markets have
risks and the value of their investments may change from day to day. Therefore, an investment's return and principal value will fluctuate so that an
investor's shares, when redeemed or sold, may be worth more or less than their original cost.

Trust services are provided by UBS Trust Company, N.A. or another licensed trust company. UBS Trust Company, N.A. is an affiliate of UBS Financial
Services Inc. and a subsidiary of UBS AG. Trust investments are not deposits or other obligations of, or guaranteed by, UBS Trust Company, N.A. or
UBS AG or any of their affiliates. Trust investments involve investment risks, including possible loss of the principal.

Insurance products are made available by UBS Financial Services Insurance Agency Inc. or other insurance licensed subsidiaries of UBS Financial
Services Inc. through third-party unaffiliated insurance companies. The premiums initially listed on long-term care policies are not guaranteed and may
change over the lifetime of the policies.

Important information about brokerage and advisory services.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you
understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the
products or services we offer. For more information, please review the client relationship summary provided at ubs.com/relationshipsummary,
or ask your UBS Financial Advisor for a copy.
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